
تم تلخيص النص بواسطة موقع لخصل © lakhasly.com

These cellular phone service providers are implementing the opposition and membership-based -１
valuing techniques where they used to examine the competitor's methodologies and recognize the
memberships and afterwards select and give the correspondence plans to the clients according to

request and generally, they charge high markup packs which aren't so reasonable for the buyers
because having a correspondence network charging a major measure of cash and giving cutoff

administrations like a month to month expense in addition to every moment rate in addition to additional
utilization in addition to less Internet information so this will, in general, be out of line on the estimating

portion as an organization you are charging high at that point organization must give great functionalities
likewise


